
 
 

 

AGEC 346.3 Principles of Selling 
 

Assignment 5 
Due Next Class - Feb 13/08 

 
 
Answer the following questions. Please type out your answers. 

 
Chapter 6: 

1. What is meant by managing funnel flow? Why is it important? 
 

Chapter 7: 
2. How would you define the phrase cold calling? Discuss pros and cons of using a script when 

you cold call. 
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